
The Leasing Market Today is stronger than it’s ever been. For the progressive dealers who want to increase their 

leasing portfolio, this is an advanced class for students. 

- Increase overall front & back-end sales grosses
- Close a higher number of your customers
- How to convert from buy to lease and vise-versa

Like customers who don't understand a lease, when asked to consider leasing, 99% of customers are very adamant 
that they don't want to consider it. Salespeople, like customers, who don't understand a lease, won't work to sell 
it to a customer who needs to consider it.

2 Day Leasing 

Made Easy

This course includes:

• How to easily understand a lease
• Leasing vs Buying
• Car Leasing Benefits
� Who Needs To Consider Leasing

• Types of Leasing
• How Leasing Actually Works
• Basic Leasing Calculations vs Buying
� Lease Taxes And Fees

• End Of Lease Options

Yes, today the leasing market and opportunities are probably the best in automotive history. There are a small 
percentage of dealers who do an excellent job in the leasing market; however, the majority of dealers don't. 

Leasing a car could be described as long-term car rental. You pay a monthly price that allows you to “borrow" a 
brand new car for an extended period of time—typically around 36 to 39 months. At the end of your lease, you will 
have the choice to either buy the car, for the amount specified in your lease agreement, or return the vehicle to 
the dealer.

• You will develop a complete understanding of how a lease works
• Learn the basics of how to communicate the benefits of leasing
• Learn the correct way to generate customer interest in leasing without discussing price or payment
• Discover knowledge of the steps needed to properly present leasing to a customer
• Learn a new vocabulary that gives you the confidence to overcome common lease objections

Car leases do not include an annual percentage rate (APR) like car purchases do, but they include what's called a 
“money factor." It is presented as a decimal and is very rarely written out in your lease agreement.  This gives you 
the advantage because your customers are not able to compare interest rates.

• Develop a successful long term lease management strategy
• Create a quick and profitable process to present leasing
• Generating customer interest through lease-focused advertising efforts
• Enhance customer communication in your Business Development Center
• Role-Play and Video Tape what you have learned

DAY 2

DAY 1

By Following Our Process You Can...

Increase your unit sales by 15% to 30%

Increase gross profits by 20% more
Significantly improve your customer satisfaction
See immediate result in as little as 30 days

GET IN TOUCH

Address: 8528 Davis Blvd Site134-376
N. Richland Hills, TX 76182

Phone: 855-693-6527 (Toll Free)

E-mail: support@my365ast.com

WEB: www.my365ast.com
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